> SUCCESS STORY

Constant growth at
KERAGLASS signals

innovation and quality

p 30 percent from
2022, last year
closed at Keraglass

with consolidated sales of
EUR 60M. With an esti-
mated figure for 2024 that’s
at EUR 70M, current num-
bers speak for themselves
in showing the company’s
enduring success. Keraglass
has reached several major
milestones thanks to its re-
search as well as the reliabil-
ity, competence and quality
of its products and services.

This commitment is evi-
dent in the inauguration of
a fourth production plant
-thereby increasing output,
personnel and surface area-
which is now 15,000 square
metres. Here the company’s
relentless upward path has
led to top-level sales of the
latest generation of glass
tempering systems, all to be
installed within H2 2024,
with several high profile,
big construction sector
sales that include Extralum
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Extrusiones de Aluminios
(Costa Rica), Strongla-
sas UAB (Lithuania), The
Glass Factory (US) and
Clarity Glass (Brazil). Also
worthy of note are a further
three major glass bend-
ing and tempering system
sales within the automotive
sector, namely Forghieri
(Italy), Nashville Temper
(US) and Thaco Industries
(Vietnam) - all whopping
success stories that testify
to Keraglass’ strength and

competitiveness in the glass
technology industry.

KEY ASPECTS
OF THE GLASS
MARKET

e Constant Innovation:
Keraglass’ relentless prac-
tice of introducing both
new technologies and ad-
vanced solutions is a criti-
cal part of the company’s
ability to maintain its
leadership in the market;

e Reliability and Quality:
The company’s reputa-
tion for reliability cou-
pled with the quality of its
products constitute key
factors in building trust
and loyalty among its cus-
tomers;

e Output Expansion: Open-
ing the fourth produc-
tion plant has greatly
increased production ca-
pacity and operating sur-
face area, now at 15,000




square metres, making it
possible to keep pace with
rising demand;

o Workforce Gains: The
headcount increase is a
positive growth indica-

tor, which also reflects the
company’s commitment
to creating new jobs;

e Rising Sales: The steady
increase in sales reflects
the commercial success

and economic stability of
both Keraglass and the
Voilap Group.

o Major Sales: Recent sales
to ‘new customers’ such
as Extralum (Costa Rica)

and Stronglasas (Lithu-

ania) confirm Keraglass’

ability to secure top tier

contracts in the field.
Thanks to its research as
well as the reliabi iy, com-
petence and quality of
its products and services,
Keraglass continues to
strengthen its leadership
within the glass market - al-
ways aiming at innovation
and expansion to secure its
future success. The com-
pany also looks towards
continuous improvement
of internal processes - all
to boost efficiency and
trim costs while simulta-
neously maintaining ex-
cellent quality standards,
combined with a high level
of dedication to after-sales
services with fast and effi-
cient technical support and
preventive  maintenance.
Here Keraglass ultimately
concentrates upon driving
sales and conducting effi-
cient marketing campaigns
to highlight the unique fea-
tures of its systems while
sharing the testimony of
satisfied customers and
celebrating its many suc-
cesses.

KERAGLASS SAL
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www.keraglass.com
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